Q2 2008 Sales Activity
Company Growth Rebounds with Strong Quarter
Lyon, France – July 10, 2008
Sales Revenue

Q2 2008
M€

Q2 2007
M€

Q2 2008/Q2 2007
Growth**

Half-Year
(H1) 2008

H1 2008/H1 2007
Change**

Document Process
Automation*

4.56

3.73

+30%

M€
8.19

+19%

Fax Servers

1.53

1.66

+4%

2.88

-1%

Host Access

0.88

0.93

+3%

1.58

-19%

Total

6.97

6.32

+19%

12.65

+8%

*Includes Esker DeliveryWare, Esker on Demand and FlyDoc
** Growth expressed with no currency effect: 2008 exchange rates applied to 2007 figures

Excellent quarter for all product lines
Esker sales revenue rebounded to 19% in the second quarter following a difficult first quarter. The strength
of the second quarter results has made it possible to compensate for the sales decline experienced in the
first quarter and leads Esker to positive growth of 8% for the first half of the year. All product lines posted
positive results contributing to this excellent quarter. Following three quarters in decline, the US returns to
positive results with a 15% increase in revenue over the course of the quarter and 5% increase for the first
half of the year. The European arm grew as well by 22% over the course of the quarter, achieving a 10%
increase for the first half of the year.

Document automation solutions return to growth
Document automation solutions posted good results even without accounting for many significant contracts
over the quarter. The economic climate continues to be a heavy weight on both sides of the Atlantic,
causing companies to delay decision-making on larger projects. In light of the current economic situation,
the growth observed by Esker proves the strength of its chosen economic model to support on demand
solutions and software development. Esker’s document automation solution (Esker DeliveryWare) grew by
16% over the quarter and on demand services (FlyDoc and Esker on Demand) once again demonstrated
excellent growth of 72% compared to the same period in 2007. Overall, sales revenue generated by on
demand solutions represent 23% of Esker’s business portfolio for the second quarter of 2008.

(continued)

Legacy solutions remain solid
Esker’s legacy solutions (Fax Servers and Host Access) increased slightly over the course of the quarter.
The growth in sales revenue for Host Access was attributed to a significant licensing agreement signed in
the UK. The Fax product lines did better than expected, thanks to a new partner contracts signed in the
US. This trend should continue over the remainder of the year.

2008 outlook
The sales rebound experienced during the second quarter should allow Esker to compensate for the sales
decline that occurred at the beginning of the year. However, the half-year results remain strongly impacted
by the lackluster sales from the first quarter, the weakened dollar, and because of seasonal factors that
typically affect sales revenue as well as expenses. If the economy does not experience any further decline,
Esker anticipates continuing positive results throughout the remainder of the year. The business portfolio
remains strong and the September 2008 launch of Esker DeliveryWare 5.0 should help to support these
expectations. If this forecast is realized, the savings measures carried out during the second quarter will
make it possible to rebalance the company financial performance.

About Esker
Esker is a recognized leader in helping organizations eliminate manual processes, gain process visibility and
control, and reduce the use of paper by automating the flow of documents into, within and out of the
organization. With patented document delivery automation software and hosted document delivery services,
Esker offers a total solution to automate every phase and every type of business information exchange.
Customers achieve significant and immediate operational efficiencies, cost savings and measurable ROI in as
little as three to six months. Founded in 1985, Esker operates globally with more than 80,000 customers and
millions of licensed users worldwide. Esker has global headquarters in Lyon, France and U.S. headquarters in
Madison, Wisconsin. For more information, visit www.esker.com.
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